BIOrPA®IKO ZHMEIMA

Oavoc AvaoTaoiog

Sales Manager



NMPO®DIA

2TENEXOG TTWANCEWV PE TTOANUETH EPTTEIPIa
otnv ~ kaBodriynon,  avamTuén  Kail
dlaxeipion opddwyv Kal SIKTUWV MNMwAnRoewv
oe Oéoeig €ubuvn, OTOUG TOMEIG TwV
Ymnpeoiwwv  (Digital Marketing) Twv
KaravaAwTtikwyv  Ayabwv (FMCG &
HO.RE.CA.) pe TmpooAAwaon  oOTOUG
ETAIPIKOUG  TTOOOTIKOUG KAl  TTOIOTIKOUG
aToyoug (KPI’s)

Baoikég Aopég e€eidikeuong: Zxedlaouog &
uAoTToinon €PTTOPIKAG TTONITIKAG, €i0080G
oe véeg ayopég, olvayn & Olayeipion
OUVEPYOOIWY) avaoxediaouog AsiToupyiog

emIXeIprioewyv Franchise.

EMNIKOINQNIA

THAE®QNO:
6977 041770

TOMNOGEXTA WEB:
https://www.linkedin.com/in/tasos-
thanos-07396a5b/

EMAIL:
thanostasos@gmail.com

XOMINI

BoOAei

Exdpopeg

Ta&idia

2TATIKOG MoVTENIOHOG

EOEAONTIZMOZ
AigodoTNng
Méhog opadag MnaokeT Aetwv MoAixvng

AvTINpOedpoG  ZUMOyou Toveéwv &
Kndepovwv 3° Mupvaoiou MoAixvng (2016
- 2019)

EMAITEAMATIKH EMIEIPIA

Xpuoog 03nyoc A.E. / Area sales manager
01/01/2017 —31/12/2021

MapakoholBnon kai  diaxeipion Opadwv TMWANCEWV OTIC  QYOpPEC
©cooalovikng / ©saoahiac / 'EBpou - Poddnng, Ye okonod Tnv eniTeuén Twv
OHAdIKWV OTOXWV.

KaBodnynon, evedppuvon, emipBpapeuon kal napakivnon Twv opadwv Hou.
1% Area sales manager o€ nwAnoei¢ To 2018, 2020 & 2021

SUVEXNGC evnUEpwon — eknaidsuon YUpw anod Béuata dlaPnuiong-
diadikTuou / internet (Google & FB Ad’s, Yandex ad’s, SEO, Social Media,
Web-sites k.a.)

Xpuodg 03nyog A.E. / Sales supervisor
01/07/2010 — 31/12/2016

Alaxeipion opadac cuPBOUAWY SIAPMIoNG 8 aTOUWV e OKONO TNV ENITEUEN
Tou aTopikoU aAAa kai opadikoU aToxou TNG SIEUBUVONG NWANCEWV.
KaBnuepivr) napakoAolBnon Twv NUEPNCIWY anoTEAEOUATWV VS OTOXWV.
Apeoec dIOpBWTIKEG EVEPYEIEC O KABNUEPIVN Baon.

Sales coaching pe Tov ka8 oUPBoUAo SiIaprpiong,

MapakohoUBnon kai TPNoN TNG NICTWTIKAG NONITIKAC,

Infote A.E. / Major Account
12/10/2005 - 30/06/2010

Alaxeipion kar avantuén Tou undapyov nehatoloyiou (Evépyeieg Upsell —
Cross sell)

Suvexnc AvanTtuén NEou nehaToAoyiou. 1° nwAnTnG og avanTugn kai Tgpo
véou nehaTohoyiou To 2006

Ano apyéc OkTwPBpiou 2008, avainwn kadnkovtwv wg MAJOR ACCOUNT —
Topéag EOvikwv Aoyapiaopov. Bpapeuon 2010 wg o kaAUTepog major
account e Tnv peyahiTepn diaxeipion Tdipou.

KPI KPI A.E. / EmBewpnTAG NMwARcemv
01/05/2000 — 30/09/2005

YneUBuvog avanTugng NWANCEWY PECW avTINPOoWN®V OE 8 vououc oTnv B.
EMAda & Ggooahia.

YAonoinon dianpaydaTelosmy KEVTPIKOV EUNOPIKWV CUHPWVIOV Yid TNV
oTNPIEN TWV KaTa TOMOUG AVTINPOTWNWY.

Avantugn dvo Twv 2.000 véwv onueiov nwAnong evrtdg Tou N.
©ecoalovikng.

NMAMAAOMOYAOZ AZT. IRANNHE / 03nyo¢ - n@ANTAG (EX-
VAN)
10/12/1998 — 30/04/2000

MwANonN YaAGKTOKOUIKWV MPOIOVTWV €N’ QUTOKIVNTOU O€ OUYKEKPIWEVA
onpeia nwAnong, (FMCG & HO.RE.CA.)

AUENoN NwANOEwWV Kal PepIdiou ayopdac oTo KAbe anueio NwAnonge.
TauTtdyxpovn avanTtugn nehatoloyiou Hikpng ayopdc.

EKMAIAEYZH

Business Administration (MBA Global) University of Derby,
deBpoudpiog 2019 — Maiog 2021

©cua: YO Polog kar n aéionoinon Tou Digital Marketing w¢ epyalsiou
oTPATNVIKIIG AVANTUENS TwV EAANVIKWV LIKpopeoaiwV emxepnocwy (MUE)


https://www.linkedin.com/in/tasos-thanos-07396a5b/
https://www.linkedin.com/in/tasos-thanos-07396a5b/
mailto:thanostasos@gmail.com

Ano@oitog I.IEK AKMH Topéa MnxavoAoyiag
®eBpoudpiog 2008 — Iavoudpiog 2010

1° Feviko AUkelo MoAixvng, O£ocoalovikng
SenTepPpIog 1992 — Iouviog 1995

MoTonoinosig:

e Emotional Intelligence in the Workplace (Athens University of
Economics and Business, December 2021)

e  Coaching Skills for Leaders and Managers (LinkedIn, November
2021)

o Digital Marketing Foundations (LinkedIn, October 2021)

e Google Digital Sales Examination (Google, June 2016)

e Digital Marketing Training (e-SKILLS, July 2015)

e Test OeloTATWV yIa OTEAEXN NWANCEWV Xpuoou Odnyou (KPMG
2013)

Zepivapia:

e N£o 0IkoVOUIKO NePIBAMoV & Eao@alion TwV NWANCEWV (Xpuoog
0dnyog 2012)

e Leadership (Xpuoog Odnyog 2012)

e JuoTnuaTta diaxeipionc & avantuing avBpwnivou Jduvapikou
(Xpuaog 0dnyog 2012)

o MOoTWTIKA & gunopikr NoAITIKr (Xpuoog 0dnyog 2012)

e  Sales Forecast (Xpuaog Odnyog 2012)

e  Reporting oTo Management opddwv (Xpuoog Odnyog 2012)

e  Sales call coaching (Xpuodg Odnyog 2012)

¢  Commitment & discipline (Xpuodc Odnyoc 2012)

e O Manager 21% Ainva — Aiaxeipion Avtipprioewv (Infote 2007)

o  Texvikég dianpaypdTeuong (Alpha Plan 2005)

e Merchandising (Alpha Plan 2005)

e Aoknoeic opadikav gpyaciav (Alpha Plan 2005)

e Leadership training for managers (Dale Carnegie Training 2004)

e Time management (Dale Carnegie Training 2004)

o SUYXpOVEC  TEXVIKEC nNwANoswv &  dlanpayuaTeloswy
(OikovopoTeyvikr) AE 2001)

e TexvikeéG nwAnoewv (Poly Plan 2000)

e AvanTugn deflotnTwv NnwAnoswv (Poly Plan 2000)

e  Baoikég apxég management (Poly Plan 2000)

AEZIOTHTEZ

Fvowoesig H/Y
MS Windows, Word, Excel, Microsoft Outlook, Internet, Social Media.

SPSS

Zéveg TAWOOEG
AyyAika Eninédou Lower (Oxford University)

ZUOTATIKEG ENIOTOAEG

AlgBéoipeg Eqpooov ZnTnBolv



